Sales Systems / Appointment Setting

Scripts designed to book meetings on the first call without pitching the product, focusing on
problem discovery and value.

Difficulty: Intermediate

Model: GPT-4 / Claude / Gemini

Use Case: Cold Calling, Appointment Setting, Prospecting

Updated: May 2026

Why This Prompt Exists

Most cold callers try to sell on the first call — which guarantees rejection.
You get:

» pitching features instead of booking meetings

calls that go too long (no agenda)

no clear next step (they don’t know what you want)

low meeting conversion rates

wasted time on calls that should have been 5 minutes

But an appointment setting call is not a sales call.
It is a qualification and scheduling conversation.

» Opening: earn permission, set agenda (2 minutes)
» Discovery: one qualifying question (2 minutes)
 Value hook: why they should meet (1 minute)

 Close: suggest a specific time (30 seconds)
Without a structured script, calls wander and meetings don’t book.

This framework forces Al to create scripts that book meetings, not pitch products.



The Prompt

Assume the role of a sales development coach who books meetings, not
products.

Your task is to create cold call appointment booking scripts.

Generate:

1. OPENING SCRIPT (15-20 seconds)

- Permission to ask a question

- Agenda setting ("This is a 2-minute call to see if a longer
conversation makes sense")

2. QUALIFICATION QUESTION (1 question only)
- One open-ended question about a problem you solve
- Not yes/no

3. VALUE HOOK (if qualified)
- Why a meeting would be valuable to them
- Specific outcome or insight

4. MEETING REQUEST

- "Would you be open to a 15-minute call next Tuesday at 2 PM?"
- Suggest a specific time

5. OBJECTION HANDLING (for "not interested" or "send info")
- Brief recovery to still book meeting



6. MEETING CONFIRMATION
- Send calendar invite

- What they'll get from the meeting

INPUTS:

Your Product/Service:
[DESCRIBE]

Problem You Solve (one sentence):
[INSERT]

Typical Meeting Length:
[15 MIN / 30 MIN]

Meeting Value Proposition (what they'll get):

[E.G., "See how we saved a similar company 4 hours/week per rep"]

Your Calendar Availability:
[DAYS AND TIMES]

RULES:

- Call length: 2-3 minutes max (don't pitch)

- One qualification question only (not a discovery call)

- Suggest a specific meeting time (not "when are you free?")

- If they say "send info," ask "would you be open to a 15-minute call
instead?"

- Send calendar invite immediately after booking

- Track meeting show rate (follow-up reminders)



How To Use It

» Keep the call under 3 minutes — you're booking a meeting, not selling.

» Ask one qualification question (not a full discovery).

» Suggest a specific meeting time (don’t ask “when are you free?”).

« If they say “send me info,” say “I will, but would you be open to a 15-minute call
instead?”

» Send calendar invite immediately after booking (before you forget).

Example Input

Your Product/Service: CRM automation software for sales teams

Problem You Solve: Sales reps waste 5+ hours/week manually entering data into CRM
Typical Meeting Length: 15 MINUTES

Meeting Value Proposition: “We’ll show you how we helped a similar company save 4

hours/week per rep”
Your Calendar Availability: Tue/Wed/Thu 10am-2pm

Why It Works
Most cold calls try to sell.

This framework improves outcomes by forcing:

permission-based opening (respect)

single qualification question (speed)

value-focused meeting request (relevance)

specific time suggestion (action)

immediate confirmation (commitment)



Great appointment setters don’t sell products — they sell meetings.

Build Better AI Systems

Subscribe for advanced prompt engineering, Al sales tools, appointment setting

frameworks, and practical strategies for sales professionals and founders.

Carefully engineered prompts for people doing real work.

Share this:

» Share on Facebook (Opens in new window) Facebook

e Share on X (Opens in new window) X

See also The Referral Appointment Request Script
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